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Safe Harbor
This document contains forward-looking statements within the meaning of the federal securities laws. 
We intend these forward-looking statements to be covered by the safe harbor provisions of the federal 
securities laws. In particular, any projections regarding our future revenues, expenses, earnings, capital 
expenditures, effective tax rates, client trading activity, accounts, stock price or anticipated benefits of 
the TD Waterhouse transaction, as well as the assumptions on which such expectations are based, 
and future operations are forward-looking statements.  These statements reflect only our current 
expectations and are not guarantees of future performance or results. These statements involve risks, 
uncertainties and assumptions that could cause actual results or performance to differ materially from 
those contained in the forward-looking statements.  These risks, uncertainties and assumptions 
include general economic and political conditions, interest rates, market fluctuations and changes in 
client trading activity, increased competition, systems failures and capacity constraints, ability to service 
debt obligations, integration associated with the TD Waterhouse transaction, realization of synergies 
from the TD Waterhouse transaction, effects of new pricing structure, regulatory and legal matters and 
uncertainties and other risk factors described in our latest Annual Report on Form 10-K, filed with the 
SEC on Dec. 14, 2005, and in our Quarterly Report on Form 10-Q filed on May 9, 2006. These forward-
looking statements speak only as of the date on which the statements were made. We undertake no 
obligation to update or revise publicly any forward-looking statements, whether as a result of new 
information, future events or otherwise. These slides are part of the Company’s Analyst Day/Investor 
Day Presentation and should be considered together with the presenter’s comments, which are 
available on www.amtd.com.



2

3

“A Comprehensive, Coordinated Execution Plan”
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(1) Amerivest is an online investment advisory service of Amerivest Investment Management, LLC, an SEC registered investment advisor. Brokerage services are 
provided by TD AMERITRADE, Inc., member NASD/SIPC. TD AMERITRADE, Inc. and Amerivest Investment Management, LLC are both wholly owned subsidiaries 
of TD AMERITRADE Holding Corporation.
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What is Retail Sales?
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Spectrum of Sales 
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How Branches Add Value
• The presence of a branch creates faster market share 

growth related to client assets and new accounts.

• Accounts opened in branches fund more quickly, 
more frequently and at higher amounts.

• Accounts opened in branches generate more than 
double the revenue of those originated online and tend 
to experience lower attrition.

• Halo Effect
– Face of the brand – brings online experience to life
– Advisor referral business
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Right Places for the Right Reasons

• Footprints rationalized for 
combined firm
– Physical location within 

driving distance of 80% of 
the client base

– Branch located in every 
major DMA

– Annually review 
performance against targets

• We have developed an approach to ranking markets 
and placing branches that is based on market size and 
growth of population and assets.
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���Conversions
���Referrals

���New Accounts

���
Assets

- Net
- Gross

���Contacts/Day

���Staff

% ChangePlan vs. 
ActualMonth

Retail Scorecard

Retail is Detail
• Success depends 

on a macro as well 
as a micro view of 
key sales measures

• Pay for performance 
culture

• Clear focus on 
accountabilities
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Growing All Client Segments
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Growth – Retention – Yield
(1) Apex qualification is based on an average of five trades per month over a three-month period, or a $100,000 total account value. Apex membership may also be 
granted on a free trial basis. Qualification is reviewed every three months. 
(2) Amerivest is an online investment advisory service of Amerivest Investment Management, LLC, an SEC registered investment advisor. Brokerage services are 
provided by TD AMERITRADE, Inc., member NASD/SIPC. TD AMERITRADE, Inc. and Amerivest Investment Management, LLC are both wholly owned subsidiaries 
of TD AMERITRADE Holding Corporation.
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